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About The Portfolio Partnership (TPP): TPP specializes in scaling businesses by supplying
interim C-Suite people to execute what's needed now. We scale organically and by
acquisition. We build M&A capability into organizations. We work alongside your leadership
team to deploy our Acquisition Approvals Model. We adopt the quarterback role within the
acquisition process to ensure only the right targets are acquired on the right terms and are
integrated seamlessly. The company is located in the Seaport District of Boston, MA.
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